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Lack of flexibility among downsides of office-condo ownership
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teomoad here

Ay aveswere open tothe taet
tutalatolpeeplein b atin Americi
wad barope own their oifices,
and Tknew about the demograph-
o~ hiere, so | thoughat would be
witeet, e said. "Butno one had
comverted d builling into an ot-

ee condo, Tewas virtaalhy un-
heard-of' i carly 2001

He determined that 1oon
vnchell then owned by the Allen
Morris Co o wonld be perfect.
vthoush st teok o vear 1o per-

rade the owner to <l

"W ook st o marker in Sep-

cmber OS5 and within sis
nenths, we were able to wet the
ey of the unis sold.” he
wind “Today we donthave any
anids Jor sales TOs been ey
saccessful and surpassed our
crpectations.”

\nather pioneer was Michaci
Korire, managime director of
SAMEL whe d;‘\x‘hil\cd [NREL
Hrichelll a 95 000-<qrznc-toot

Henry ‘Hank' Bush: Broughtidea

for conversion from Atlanta.

hailding he said was the st
olhiee condo on Brickell.
“Hack i the "SOs there were
olhice condos. but they were
small butldings 10 the west and
none were done with the mtent
ol wking an office tower and
converting them into condos.™
Mi. Konig sand. “Butas the ma-
hetstrengthened and peoplewere
becoming aware of the benetits
ol condo ownershipe it made
sense for those mterested in long -
term busimess toomvestan thew
husiness ad i estin properts ™

One ob the main pluses ol

condo aftice ownership s that it
hutlds up equits, sard Giram
Kiilingsworth, a sales and leas-
g agent widh Holls Real Lsuie.

“Alteryoulease o five sears,
Wl yvou have o shos for it is i
hon ot rent receipts,” My,
Rulimgsworth said, "1y ou buy
vour condo, sou not only pay
vonrsel U equity but sou've a
tuned the iy beaetit, b an

el voi gan et son san
e i, amd gt cpves s o oo
Ly benelis
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(1) Lo wargine

owrer e sard Vot e -
e dowesn totier as much es -
thiliy o deasiny and i
propert s cghue aught not ap-
vrectate i the marhet tall o
additene, 1o danciopens, he sad
ovdbiee condos 2iinom popa
Larats thee posabibiny of maine
wlot ot mones dimnishes.

“Hhe best time o get mito
was last year and thie begmmay
al this year,”™ he sade “Retuns
start tosdunmish as more and
more people become aware oi
the market, but 10y sull @ great
market because iCs slow tocatch
g

Miles Glascock. chicel mar-
keting officer for Hudson Capi-
tal. whose offices are mits ol-
fice-condo tower ar 4770
Biscayne Blvd L ugreed that tax
henelits “olten up the scale™
but <iid office condos are not
appropriate fog exeryone

“They areideal tor smallerbusi-
nesses,especially for professional
services like doctors and law y ers
wio don't need o keep alot ot
cash on hand.”™ e sand.

Vso, as with residential con
dos the owners ownther wints

but also have a mutual miterest
1 common arcas such as halls
and parking Jots,

“Compared 1o dealing widh
the buver who prichases a e
dential condo. vou are deabimg

Michacl Konig: Developed what
he calls first Brickell office condo.

withamuch maore sophisticated
burer who wes into the num-
hers and condo docuaments and
wants to hnow, "Wt can 1 do
with the halhway thit conneets
my space 1o the elevator!™ o
“Can I change the lobby be-
canse Fown part of " or *Can
I build in the parkimg space?”
and so on” Mr Glascoek sad.

In addition, ke said, sinee the
Nield s relanvely new . lending
inshtuttons aren’t comtortable
with il o rates are not as at-
tractive as lor these working
with restdential condos,

Lasty  hesaid, desetoping an
office condoisn’tquite as much
asure profitas restdential condo
comversion has been.,

“Some people who are realhy
bullish.y ousisitihem 12 months
Lter and they wren’tso bappy ™
Mro Glascock said. = They are
saving it s aotaslon dunk coni-
pared 1o restdential condos.™

In his case. it worked out

prericctiy because bis company
was lechans tor s ewn head-
AUATICTS

Teomande tieoneal sense lor
e Lo o o ovn baeidioz so
that 1t we onds sellbevtpart o't
and fease the res we e Bae”
hesad “MNounentinwoth e
COHSUILI e approac s and so
Far wC e v top ek on o Tintde
e

Mro Bash said he s concerned
beeatise s the residenind condo
nurhet ehbs, 1 think some ol
the residental developers that
don’t hase construction esperi-
ence are seeiny these (otfice-
condoy projeets and gray itating
tonsards then,”™ he said, without
understanding that “the ditficults
involved in otlice comersion is
much lugher than residential,

“You're dealing with a more
sophisticiated buyer. their ex-
pectations are higher, and their
commitments require a onger
lead time.”

“If 2 developer is unable 10
execute his conversion plan, if
they ship awas ™ Mr. Bush said.
“what doyou do about the ofTice
that has made all its announece-
ments and restructured its move
and then it can’t happen”™”

Burt Checa. o leasing azent
with Holly Real Estate, agreed.

“This s o mare compiicated
businesswith longer-term lcases,
more complicated financing. and
1 s netas cnmmnnly .lC(L‘\‘lcd i
business form s is owning y our
o conda, e said Tes nota
husiness tor the tainthearnted.™
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HSBC Senior VP and Group Head George Crosby, Voices Director
Veena Panjabi, HSBC Senior VP Antenio Suarez-Obregon at lunch.

AdelaMones and HSBC SeniorVice Presidentand
Deputy Manager Jose Orteaa atReflections lunch.




